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challenging circumstances” - fueled
Bergelectric Corporation’s evolution into
one of North America's largest electrical
contracting companies. With 2004 sales
of approximately $300 million, Bergelectric
is the electrical contractor to which
government and development/construction
giants turn. Bergelectric's expertise
includes preconstruction estimating and
design, engineering and building of
state-of-the-art electrical systems. It's
equally respected for its design and
building of fire, life safety and security
systems, cutting-edge voice/data LAN and
WAN networks technologies, and 24/7 post
installation service.

Bergelectric Executive Vice President Tom
Anderson expected hard work and
performance when he called on Grubb &
Ellis|BRE Commercial brokers Glenn Arnold
and Don Grant to analyze the workplace
needs of the San Diego office, through
which coast-to-coast operations are
supported. He wasn't disappointed. “The
team did a phenomenal job, working hard
to show us the relative value of the one
building adjacent to our three-building
campus in Escondido, taking us around to
study comparables, working out a smooth
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purchase for the adjacent building and
negotiating the subsequent lease of the

extra space. Grubb & Ellis|BRE Commercial

knows the market. They were absolutely
credible, authoritative and dedicated to our
needs. These are the qualities Bergelectric
shares and values.”
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